
LCA Partner Program

Control Your Destiny



Introduction

Who is LCA?
• Provider of financing solutions to support customers throughout the U.S. and Canada
• Established in 1988 to service small-ticket lease customers (financing needs under

$500,000)
• Working relationships with over 3,000 vendors
• Generated over $900 million in booked lease volume
• Booked/serviced over 75,000 leases in Office, IT, Telephony, Security, Radios, Automobile

Repair and Point-of-Sale equipment

Benefits of using LCA
• Direct Funder
• Stable Source of Funding –LCA Bank Corporation, Member FDIC
• Quick credit decisions
• Competitive Programs and Rates
• Started by Local Business Owners, run by Local Business Owners - we understand the

needs of the small business owner



Experience and Expertise

Over 25 Years in Business

Over 3000 Independent Dealer and
National Accounts

4 Star Bank Rating by Bauer Financial



LCA’s Dedicated Teams

• Sales
– Business Development Officer &Regional

Account Executive
• Joint Sales Calls
• Meetings
• Training

– Internal Account Executive
• Process Credit Applications
• Answer sales and credit related questions
• Available to speak directly with your Customer to

help close transactions (with your permission)

• Documentation
– Dedicated Documentation Specialist

• Processes all funding requests
• Works directly with you and your Customer on

documentation and funding of transactions



LCA’s Dedicated Teams

• Credit
– Credit Analysts

• Available from 7:30Am – 6:00PM EST
• All Transactions are reviewed by Analyst
• Most decisions made in under 2 hours
• Email Notifications on credit decisions

– SVP Credit/Director of Credit
• Reviews larger transactions and non-standard

requests
• Available for conference calls on larger

opportunities

• Customer Service
– Customer Service Team

• Available from 7:30Am – 6:00PM EST
• Provides a Welcome Call to all new customers
• Answers any questions on customer bills
• Provides upgrade quotes



Partner Program Highlights

• Partner Program
– $0.00 Residual to Dealer, FMV or Rental to Customer
– Dealer retains Equipment at end of lease or end of any month

to month extension
– Dealer and LCA split extended rent payment – 60% to Dealer,

40% to LCA
– Competitive Rates in Comparison to FMV Transactions
– Helps Dealer Keep Better Control of Customer by Controlling

the Asset
– Available for Commercial and Municipal Customers
– Available on New and Pre-Owned Equipment



Partner Program Benefits

• Increased Revenue
– Dealer owns the equipment at the end of the lease
– Dealer can realize increased revenue by selling Pre-Owned machines that were

serviced by the Dealer
– Renewal Sharing – Dealer retains 60% of all Renewal revenue from the

Customer
– You can charge the Customer for the expense of returning the Equipment and

retain the entire amount

• Decreased Expenses
– No more shipping expense back to the Leasing Company

• The Average shipping cost is upwards of $400.00 per Lease

– No Early Upgrade Fees or Return Fees
– Less Administration – No more worrying about Lease end notification or

renewal issues



Real Life Analysis – Returning
Equipment

60 Month Leasing Company A 60 Month LCA Partner Program

Term: 60

Rate Factor: 0.0191

Equipment Cost $24,803.66

Payment $473.75

Residual $0.00

Shipping Cost $0.00

Return Fee $0.00

Funding Difference -$196.34

Term: 60

Rate Factor: 0.01895

Equipment Cost $25,000.00

Payment $473.75

Residual (10%) $2,500.00

Avg Shipping Cost $400.00

Return Fee $473.75

Funding Difference $196.34

Total Funding $1,000,000.00 $992,146.60
Return Fees to Lessor at Trade-Up -$18,950.00 $0.00
Shipping Cost to return machines (40 deals x $400.00) -$16,000.00 $0.00

Total Cost Difference of program $965,050.00 $992,146.60
Percentage Difference 2.81%



The Good Stuff – Additional Revenue

The Good Stuff
If you have a market to sell used machines, you can bring in
additional revenue by selling Pre-Owned. Since you are the
servicing Dealer, you know the machines were serviced properly.

10% Example
With a Sales Price of only 10% of Initial Funding (40 deals) $99,214.66

Add in the Cost Saving from Previous Slides $27,096.60

For a grand total of: $126,311.26 Additional Revenue

12.63% for 40 Leases

20% Example
With a Sales Price of only 20% of Initial Funding (40 deals) $198,429.32

Add in the Cost Saving from Previous Slides $27,096.60

For a grand total of: $225,525.92 Additional Revenue

22.55% for 40 Leases



Real Life Analysis – Purchasing
Equipment

60 Month Leasing Company A 60 Month LCA Partner Program

Term: 60

Rate Factor: 0.0191

Equipment Cost $24,803.66

Payment $473.75

Residual $0.00

Funding Difference -$196.34

Term: 60

Rate Factor: 0.01895

Equipment Cost $25,000.00

Payment $473.75

Residual (10%) $2,500.00

Funding Difference $196.34

Standard Purchasing Equipment Benefits Leasing Company A LCA

Total Funding $1,000,000.00 $992,146.60

Lessor’s Residual to Dealer -$100,000.00 $0.00

Total Cost Difference of Program $900,000.00 $992,146.60

Percentage Difference 10.24%



LCA Additional Program Options -
Co-Branded and Private Label

• Bi-Label or Branded Lease Documents
– Utilizes LCA documents
– Documents will be branded with Dealers logo and name
– All billing will be done under the LCA name

• Private Label Lease Documents
– Ability to Utilize an LCA Document or Dealers existing

proprietary lease documentation
• All Branding on Lease is under the Dealers name, including being the

Lessor
• Lease can be assigned to LCA and billed under the LCA name
• Lease can be assigned to LCA and billed to Customer under the

Dealers name



LCA Additional Program Options –
Interim Rent and Bundled Leases

• Interim Rent can be included in with the Lease
– Additional Revenue Source to Dealer

• Service/Maintenance Bundled Lease Agreements
– Lease can be bundled with hardware and monthly service
– LCA will pass-through to dealer the monthly service

portion as collected
– Option available to have entire year’s service remitted to

the Dealer in advance
• On each anniversary, LCA will remit the next years annual

service amount
• 6% Discount on annual service amount required



NEW – LCA’s E-Signature Document
Program

• First in the Industry to utilize E-Signature
Documents for Office Equipment transactions

• Complete Electronic Documents – E-Signature from
Customer.
– No more faxing, emailing or have original contracts signed
– Email comes from Directly from LCA to Customer.

• Customer Reviews Lease – clicks on Lease Acceptance and Submits.
• Lease Document is Electronically transmitted back to LCA

– Your Sales and Administrative Staff will no longer have to
chase documents from your Customers



E-Signature Documentation Process

• Simple Process
– LCA approves transaction
– Vendor supplies LCA Information needed to complete

Documents
• Equipment Description
• Monthly Payment or Cost
• Signers name, title, email and cell phone#

– LCA sends email to Signer and text to cell phone with unique
security code

– Customer E-signs documents and they are transmitted back to
LCA

– Vendors delivers equipment and invoices LCA
– LCA Pays Vendor



NEW – LCA’s E-Signature Document
Program Sample Email

Dear [Customer Name],

Welcome to LCA Group eSigning. Please click on the link below to access your document package. You will then be directed to
eOriginal Signing Page. Please enter your Security Code as listed below, agree to the terms and conditions and then click Begin.

Security Code: SENT TO YOUR CELL PHONE

You will then be taken to the document package for signing. Please read and review all documents before starting the signing
process. When you are ready to begin signing, click on the START button on the left side of the screen. You will be directed to the
first signature field which will state 'Click Here'. After clicking on the field click the NEXT button on the left side of the screen and
you will be directed to the next required signature field. Continue this process until all fields are complete and a button appears on
the bottom of the screen that says APPLY SIGNATURE. At this point you will be asked to scan and attach any additional
documents as required (Drivers License, Advance Payment Check). If you are not able to scan and attach these items please fax them
to us at 800-736-0218.

This eSigning package will expire . If you have any questions regarding this process, please contact Jill Vogel at jvogel@leasecorp.com
or 248-743-5164.

Thank you for your business!

You have been invited to complete (e.g. review, fill-out, sign) your documents using the eOriginal SmartSign® Web service. To
begin the process, simply click on the link below.

CLICK HERE TO ACCESS YOUR DOCUMENTS



E-Signature Documentation
Information

• Available for all Customers
– Commercial, Municipal,
Non-Profit

• Available on transactions up
to $75,000.00

• D&A can be E-Signed or
manually signed when
equipment is delivered

• Open to all equipment and
terms normally available



Additional Offerings from LCA

• Standard FMV or $1.00 Leases
• Tax-Exempt Municipal Leasing
• Syndication for sub-standard credit
• Dealer Inventory or Showroom Financing
• Dealer Financing for Non-Standard Contracts
• Portfolio Purchases
• SBA Loans



Any Questions – Contact LCA!

• Senior Management
– Keith Hachey, Office Equipment Group Platform Manager

Phone: 800.800.8098 ext. 5154 • E-mail: khachey@leasecorp.com

– Brian Kemp, SVP Sales & Marketing
– Phone: 800.800.8098 ext. 5173 • E-mail: bkemp@leasecorp.com

• LCA Dedicated Resources
– Amy Zins, Documentation Processor

Phone: 800.800.8098 ext. 5156 • E-mail: azins@leasecorp.com

• LCA Reference Information
– Phone: 800.800.8098 • Fax: 800.736.0218

www.leasecorp.com • Email: marketing@leasecorp.com
3150 Livernois Road, Suite 300, Troy, MI 48083


